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TRIPLE WINS: [here is no stopping Yuk
Tung as it sweeps three awards at the
Asia Pacific Property Awards recently

I
JAN YONG

of its signature development, The

Peak @ Bukit Prima Cheras which
won the coveted 5 Star Best Develop-
ment Award (Malaysia) under the Resi-
dential Property category in the pres-
tigious Asia Pacific Property Awards
2010, Yuk Tung Group is on a roll with
another award-winning project, Central
Residence @ Sg Besi which recentlywon
the Best Apartment (5 Star) at the Asia
Pacific Property Awards 2012 — 2013.

Apart from great teamwork, the
other factor that contributed to this
string of awards, three for Central
Residence alone, is the man helming the
company, Tan You Hock, the Managing
Director of HR Group, the management
company for Yuk Tung Group.

Moderation and integrity are what
best describes Tan, who immediately
comes across as someone who has his
feet firmly on the ground.

Afterall, Yuk Tung’s group turnover
hit RM400 million last year and this
year, the up-and-coming developer
aims to add another RM100 million to
its turnover making it cross the psycho-
logical half-billion ringgit mark.

Not bad for a company which initi-
ally in 2009 faced an uphill task con-
vincing people to take up units in The
Peak @ Bukit Prima Cheras, a residential
area not known for luxurious residen-
tial houses. Today, The Peak's landed
superlinks and semi-dees are fetching
almost double the launch price. “Our
Phase 3 super links were launched at
RM600K, they are now transacted at
RM1.2 million while our semi—dees are
fetching RM2 million compared to its
launch price of RM1.2 million barely
two years ago,” Tan reveals.

“Since The Peak, our brand has
become known in the market to the
extent that we now have repeat buy-
ers,” he says, adding that the two bun-
galows that they have built in the same
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Tan... “The central location is key to the success of Central Residence” Pic
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location have been sold for RM3.3 mil-
lion and there are four more bungalow
units available for sale at RM4.3 million

As its name becomes more recog-
nised, the company has forged ahead
with another project, this time a high-
rise GBI compliant building. Aptly
named Central Residence @ Sg Besi,
the freehold development sits on 4.16
acres of land on one of the most over-
looked locations in Kuala Lumpur. Only
seven kilometres from Kuala Lumpur
City Centre (KLCC), the three towers
stand majestically along the Sungei
Besi Highway and the Terminal Berse-
padu Selatan (TBS-Transportation Hub)
is just less than two kilometres away.

Best of all, there are no trafficlights
all the way to the KLCC. Not surprisin-
gly,Ho Chin Soon, a renowned property
consultant, has given the location a big
thumbs-up.

As Tan, an engineer-turned-devel-
oper points out, the central location is
key to its success. “We have very good
response from buyers. Almost 85 per
cent of Block 1 (526 units launched in
August 2011) s sold. This is considered
very good in view of the cooling mea-
sures by Bank Negara.”

He further shares that 80 per cent
of Block 1 buyers are local young pro-
fessionals within the age range of 35
- 45, reason being that they prefer a
location that's near to the city centre.
The price ranges between RM350K -
RM650K for SOHO/service apartments
with sizes of between 565 - 876 sq ft.

“Our second block has bigger units
from 845-1,122 sqft with prices ran-
ging between RM490K — RM720K. |
foresee more foreign interest for the-
se as we have just started promoting
them overseas after its launch on May
6," the MD shares.

Block 2 features a high ceiling of
3.2 metres, more windows, pocket
gardens, a unique marina-themed club
like recreational floor that include faci-
lities like two swimming pools and an
amphitheatre.

The company targets to launch
Block 3 comprising of 168 units (ran-
ging from 785 - 1,132 sq ft) of service
apartment units before the end of this
year.

Majority of the SOHOs are like semi-
dee units and come with two car parks.
While Block 1 comes with a big swim-
ming pool on the roof-top, all three
blocks have roof top gardens. Every
fourth floor boasts a sky garden with
double volume ceiling height, which
Tan believes contributes to the design
excellence which won it good reviews
from its buyers.

“Ultimately, it's our commitment to

the project, the location and design as
well as the lifestyle facilities that won
ustheaward,” Tan reckons, adding that
they even provide shuttle bus service
to the city centre as part of its after-
sales service.
Ahead of schedule: The former engi-
neer expects sales of the 1,000-unit
development to top RM600 million in
total and is confident that the project
can be completed within 30 months
from now. “At the current take-up rate,
we are targeting to complete all three
blocks at one go. The foundation work
isin progress and there is no reason to
slow down,” he says.

Judging from the major banks’ sup-
port on providing end financing faci-
lities, the company has confidence to
complete the project ahead of schedu-
le. Indeed, as a pocket developer, they
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Kitchen (left) and bedroom in the show unit -SOHO of Central Residence.

are the least affected by the economic
uncertainties, Tan reckons.

“We are not a public-listed compa-
ny and are very hands-on. The com-
mitment is there. We work very hard,
all 80 of us to complete all the current
projects. Indeed, our group made its
name through hard work,” Tan reveals.

Neither does the company belie-
ve in holding vast tracts of landbank.
Apart from a 42-storey single block of
luxurious service apartment in Jalan
Yap Kwan Seng, Kuala Lumpur, which
is “ready-to-launch”, the company has
acquired 75 acres of land near the

Bedroom of the show unit -SOHO.
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waterfront in Port Dickson. It is cur-
rently in the planning stage, and the
company is now sourcing and wor-
king with international consultants to
develop it into a mixed development
comprising a hotel, theme park, restau-
rants, bungalows, central park, service
apartments and commercial facilities/
retail businesses.

By all accounts, Yuk Tung, though a
relative newcomer in the industry, has
earned its stripes and is set to chart
another milestone in its journey to
provide distinctive homes.




